Friends of A Marketer’'s Guide to Physician Relations:

the author Best Practices for Successful Sales Programs
SAVE $50

By Kriss Barlow RN, MBA

There’s no question that physician referrals are mission-critical to your hospital or health
system’s bottom line. But increasing or maintaining referrals requires more than just an
occasional visit to the practice. A successful physician sales program must promote quality and
solidify your hospital as the hospital of choice for their patients. Take your physician relations
program to the next level with A Marketer’s Guide to Physician Relations: Best Practices for
Successful Sales Programs. Put these proven techniques and strategies in place at your
hospital to increase referrals, revenue, and your overall market share.

SAVE $50 THROUGH THIS SPECIAL OFFER, EXCLUSIVELY FOR FRIENDS OF THE AUTHOR!

HealthLeaders Media ¢ P.O. Box 1168 ¢ Marblehead, MA 01945
Phone: 800/753-0131 « Fax: 800/639-8511

Publication Quantity

Marketer's Guide to Physician $99.00 MGPR
Relations $149

Order online at www.healthleadersmedia.com
Please enter source code EB91313A at Shipping $18.00
checkout. ($21.95 to AK, HI, PR)
Your order is fully covered by HealthLeaders
Media’s
risk-free, money-back guarantee.

*Your state sales tax | $

Your source code is: EB91313A Grand Total | $

Ship to: (Shipments cannot be made to a P.O. Box)
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FOUR EASY WAYS TO PAY! (Please check one)
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Account # Expires

Signature:

Thank you for your order!




